Tom Chisholm
272 Amethyst Way ● Franklin Park, NJ 08823

(732) 419-2500 ● tomchisholm4@gmail.com
 

OBJECTIVE
To obtain a position with a leading company in the saddlery and riding apparel industry, where using my product knowledge, 

I can maximize my marketing and sales skills to become a valuable asset to the future of the company.

 

EXPERIENCE
 
Consultant                                                                                                                                                          1998-Present

Charlotte’s Saddlery, Houston, TX

C-M Tack, Shawnee, KS

· Actively involved in promotions and marketing with retailers.

· Coordinate annual tent sales and periodic promotional events. 

· Educate and inform end-line user through seminars and clinics.

 

Senior Account Manager                                                                                                                              2004-2009

Weatherbeeta USA, Edison, NJ              

· Developed larger retail saddlery accounts throughout the U.S.

· Developed outside sales force.

· Instrumental in planning of territories and sales strategies for the U.S.

· Senior Account Manager of major retail accounts in NY, PA, NJ, MD, DA, VA, OH, MI, WI, and Chicago.

· Established new accounts and long term relationships with retailers.

 

Supervisor/Operator                                                                                                                                            1998-2004

Oberkramer Contracting              , Labadie, MO

· Supervised several crews overseeing all aspects of land and rail maintenance for Union Pacific Railroad and private party contracts.

· Operated heavy equipment, i.e. backhoes; bulldozers; loaders; and skid steerers.

· Conducted safety seminars on operating heavy equipment on railroad property.

 

Senior Account Manager                                                                                                                              1978-1998

Miller’s Harness Company, East Rutherford, NJ

· Managed sales in Midwest territory for ten years.

· Developed sales in both English and Western Divisions, including the introduction of clothing and footwear.

· Established new accounts and long term relationships with retailers.

· Saddlery specialist; knowledgeable in: Bates, Wintec, Passier, Crosby, Collegiate, and others.

· Responsible for sponsorship programs with AQHA, Quarterhorse Congress, AGA, USET, Lexington 3 Day Event, and The Race of Champions.

· Travelled extensively to foreign and domestic manufacturers to gain knowledge of exact specifications on their products, including saddler, clothing, and footwear.

· Managed Heels Down Footwear Division.

 
 
 
EXPERIENCE (Cont.)
 
Sales/Office Manager                                                                                                                                            1973-1978

Colt-Cromwell, Boston, MA

· Responsible for all aspects of operating an independent English Saddlery Distributor.

 

 

ACHIEVEMENTS
 

· Developed largest Heels Down Footwear retailer.

· Developed largest horse blanket retailer.

· Successfully produced, directed, and MC’d numerous fashion shows.

· Salesman of the Year awards.

· Accomplished horseman.

 

PERSONAL SKILLS
 

· Energetic, self-motivated, and positive thinker.

· Strong communication and motivational skills.

· Adaptable to changing market environment.

· Complete firsthand knowledge and experience of business ownership.

· Ability to be flexible while protecting corporate interests.

· Extensive product knowledge of English Saddlery, Riding Apparel, Footwear, and Horse Clothing.

 

 

 

References available upon request.
